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“The Spirit of the Range...    The Freedom of a People”
Wednesday, January 6, 2016 WEEKLY NEWSVol 3 No 1

over the five-year prison sentences of two Burns, 
Oregon ranchers, Dwight Lincoln Hammond Jr., 
73, and his son, Steven Dwight Hammond, 46, for 
“committing arson on federal land.”

 CNN reports that “What started Saturday as a 
rally supporting two local ranchers led to a 
broader anti-government protest and now the 
occupation of the Malheur National Wildlife 
Refuge building near Burns, [Oregon].”

But while these news reports mentioned the 
“five-year prison sentences” of the Hammonds, 
little was said about the despicable way that those 
sentences were handed down.

Once again, the lesson is that no one should 
ever trust a federal prosecutor, a judge, or any 
other government official.  

The Hammonds were prosecuted in 2011 for 
allowing controlled-burn fires on their ranch to 
spread to federal BLM land abutting their land.

Modern prosecutors pile on numerous 

During the past 
week, attention turned 
t o w a n  “ a r m e d  
standoff” of militia 
supporters in Oregon.  
According to the 
Washington Post, the 
militia uprising arose 
from public anger 

criminal counts knowing that almost everyone 
will plead guilty to one or two counts in exchange 
for the government dropping the rest.  It is an open 
secret that judges tend to punish people who 
demand jury trials by sentencing them harshly in 
the event of conviction.  The government charged 
the Hammonds with such outrageous crimes as 
“conspiracy” (punishable by up to 20 years 
imprisonment).

But the Hammonds did not plead guilty.  They 
took their charges to trial and rolled the dice.  The 
government-selected jury deliberated for hours 
and came back with a mixed bag of verdicts.  
Jurors could not agree on some counts, but 
convicted Steven of two counts and Dwight of one 
count of maliciously damaging the real property 
of the United States by fire.  The jury declared the 
Hammonds not guilty of several other charges.

Instead of declaring a mistrial and dismissing 
the jury, the judge ordered the jury to keep 
deliberating over the counts they disagreed on.  If 
the jury again returned saying they were 
undecided, the judge would have declared a 
mistrial, and prosecutors could have retried the 
Hammonds on the remaining counts in a second 
trial.  Prosecutors made a spur-of-the-moment 
offer to the Hammonds:  if the Hammonds agreed 
not to appeal their fire-setting convictions, the 
government would agree to drop the remaining 

charges, and dismiss the jury. 
 The Hammonds made a quick decision to take 
the deal.  They gave up the chance to appeal, and 
in exchange, the Hammonds got “closure.”  Or at 
least they thought they got closure.  The judge 
sentenced Steven to twelve months and one day of 
imprisonment and Dwight to three months of 
imprisonment.  Both sentences fell in the middle 
of federal sentencing guideline ranges.

But although prosecutors got the Hammonds 
to give up their right to appeal, the prosecutors 
claimed afterward that the government could still 
appeal.  The U.S. “Justice” Department appealed 
the Hammonds’ sentences, claiming that arson on 
federal lands—even unoccupied federal weed 
lands—qualified for “mandatory minimum” 5-
year sentences.

The U.S. 9th Circuit Court of Appeals in San 
Francisco—like most appellate courts—tends to 
bend over backwards to support the claims of the 
federal government.  And the Ninth Circuit 
vacated the Hammonds’ sentences and ruled in 
favor of the government that the Hammonds 
should be resentenced to mandatory minimum 5-
year sentences. 

The Hammonds already served their jail 
sentences and were back out working on their 
ranch, when the Ninth Circuit ruling came down.  
Put yourself in their shoes.  What would you do?

Rudy Butch Stanko

GOVERNMENT CORRUPTION CAUSES 
UPRISING AT OREGON HAMMOND RANCH
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Your Business     Your Town
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www.TheStampedeNews.com

Monday, January 11      Monday, January 11 1st Sale 2016, Special feeder cattle, replacement heifer & sheep sale
                                      10:00 am MT expecting 2500-3000 cattle, 6-700 sheep
                                      More feeder cattle and replacement heifers expected by sale time.
Monday, January 18      Special feeder, replacement heifer & bred cow sale
Monday, January 25      Special bred cow & heifer sale
Monday, February 1      NO SALE (Black Hills Stock Show)

Est. 1960

55 years in the livestock business and three generations

ommissionommission ompanyompanyCC CC
aithaithFF ivestockivestockLL

P.O. Box 397, 127 N. 5th Ave. W Faith, SD 57626
www.FaithLivestock.comFax: 605-967-2203Office: 605-967-2200

“The Score”
By Rudy “Butch” Stanko

Those who have reason to want to 
know who really controls the Beef 
prices, have no option but to read 
this book (hardback book with 389 
pages) Rudy Butch should know, 
h e  a n d  h i s  f a m i l y  w e r e  
slaughtering 6000 cows a week.
Send $15 plus $3 postage to:

Rudy Stanko
RRT 1, Box 171

Gordon, NE 69343

Thursday, January 14: Special Feeder Sale
Thursday, January 21: Special Bred Female & Regular Sale 
                                        & Crooked Polled Hereford Bull Sale
Monday,   January 25: Joseph Angus Bull Sale
Thursday, January 28: Special Feeder Sale
Thursday, February 4: Regular Sale

Valentine
Livestock

MarketValentine
Livestock

Auction

126 N. Government, Valentine, Nebraska 69201

ValentineLivestock.net

1-800-682-4874

402-376-3611

Check our website for the latest updates

Stampede Exclusive!
COUNTRY OF ORIGIN LABELING

IS NO MORE!
 

The 2,242 page omnibus congressional 
spending package passed at 2 am just days 
before Christmas was an attack on virtually 
every principle of American freedom.

The monstrous record-busting $1.1 
TRILLION spending bill was rushed 
through both chambers of Congress while 
Americans slept, despite overwhelming 
“conservative” Republican majorities in 
both houses.   These Republican majorities 
were built on elections in which Republican 
politicians promised to start cutting federal 
spending and start trying to stop America’s 
slide into socialism.  It was a total betrayal.

But buried in the 2,242-page bill were 
two pages of good news.  The requirement 
that all beef and pork sold in the U.S. have 
“country of origin labeling” (“C.O.O.L.”) 
has been stricken from U.S. law.

And so dies a twenty year experiment in 
foolishness that had been promoted by 
many self-styled cattle-industry advocates 
and which had diverted untold hundreds of 
thousands if not millions of dollars from 
cattlemen into compliance efforts.

The primary problem in modern 
America is too much regulation and too 
much government.  Why would any beef-

industry lobby or association push for more 
regulation and more government?  But 
organizations like R-Calf promoted 
“C.O.O.L.” as their primary goal. 

When the government of Canada sued 
over the C.O.O.L. law a couple years ago, 
the World-Trade-Organization (WTO) 
courts agreed with Canada.  The WTO 
ruled that the U.S. labeling law represented 
a trade barrier for Canadian meat in 
violation of the WTO treaty.  (Note: we’re 
not saying WTO is a good treaty; just that 
C.O.O.L. clearly violated it.)  WTO courts 
held that America’s C.O.O.L. requirement 
could only be maintained if Canada was 
allowed to impose a billion dollars of trade 
tariffs against the U.S.!  Congress was thus 
forced to strip the C.O.O.L. law from U.S. 
law.

Interestingly, R-Calf is already 
claiming “the spending bill strips U.S. 
citizens of their right to know the origins of 
their food.”  Of, course, Americans have 
always had this right—and any American 
can find out “the origins of his food” if he 
really wants to do the work or spend the 
money.  The market can easily meet the 
needs of anyone concerned with such 
matters.  In fact, many companies 
voluntarily provide labeling of all kinds, to 
increase their profits. 

Rudy Butch Stanko

GOOD NEWS!  C.O.OL. IS NO MORE!

Winner, South Dakota    www.winnerlivestock.com
SALE BARN 605-842-0451 OR 1-800-201-0451

SALE EVERY FRIDAY
You may watch & bid online at www.cattleusa.com

Doing Business with Honesty and Integrity
FOR COMPLETE LISTINGS, PRICE REPORT & CONTACT INFORMATION

Check our website, DTN or give us a call.

WE ARE CERTIFIED TO HANDLE NHTC CATTLE

WE CAN USE MORE LIVESTOCK FOR ALL OUR
UPCOMING SALES

THANK YOU BUYERS & SELLERS FOR YOUR BUSINESS!

WINNER
Livestock AuctionLivestock Auction

Friday, January 22nd Special Calf, Yearling & Hay Sale
Friday, January 29th Special Calf & Yearling Sale
Friday, February 5th No Sale ~ Stock Show Week
Tuesday, February 9th Special Bred Cow, Hfr, 
                                     Weigh-Up & Hay Sale

Friday, January 15th
Special Calf & Yearling Sale
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FINALLY IT WAS DECIDED THAT EACH 

PILGRIM WOULD HAVE COMPLETE 

FREEDOM TO CHOOSE WHAT TO MAKE, 

GROW, KEEP AND SELL.

FROM EACH ACCORDING TO ABILITY; TO EACH ACCORDING TO NEED
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CATTLE SALES EVERY FRIDAY
JANUARY 15TH – BRED COW & HEIFER SPECIAL – Selling All Classes of Cattle
JANUARY 21ST – FEEDER CATTLE SPECIAL – Selling All Classes of Cattle
JANUARY 28TH – BRED COW & HEIFER SPECIAL – Selling All Classes of Cattle
FEBRUARY 5TH – NO SALE – BLACK HILLS STOCK SHOW
FEBRUARY 12TH – FEEDER CATTLE SPECIAL – Selling All Classes of Cattle
FEBRUARY 19TH – BRED COW & HEIFER SPECIAL – Selling All Classes of Cattle
FEBRUARY 26TH – FEEDER CATTLE SPECIAL – Selling All Classes of Cattle

SHEEP SALES EVERY THURSDAY

(no sales announced at this time)

Blending traditional marketing with modern technology.

P.O. BOX 290   ST. ONGE, SD 57779

PHONES:  1-800-249-1995      605-642-2200      FAX 605-642-7628
Our Internet Address:  www.StOngeLivestock.com  EMAIL:  StOnge@rushmore.com

Doing business on
our word and a handshake!

We appreciate your business.  Call anyone of us anytime if you have stock to sell.  We are glad to come to your ranch.

Doug Dietterle - Auctioneer
605-788-2963

Randy Searer - Auctioneer
406-480-1974

Tim Tetrault - Fieldman:  605-642-9792      605-641-0328

Ron Frame - Fieldman:  307-896-6397      605-641-0229

Dustin Vining - Fieldman:  605-354-9966

Jess Cline - Fieldman:  307-751-8143

Ray Pepin - Fieldman:  605-892-5072

Tyler Escott - Fieldman: 406-853-5690

Justin Tupper - Cattle Yards Manager
605-680-0259      605-722-63223

Dave Brence - Yard Foreman 605-641-1173

Brooke Tupper - Office Mgr.  605-642-2200

ST. ONGE LIVESTOCK Now Broadcasts our Sales live on the Internet at WWW.CATTLEUSA.COM

Superior Livestock Auction

We are representatives for
SUPERIOR LIVESTOCK AUCTION

Contact Us For Your Video Marketing Needs

Hayden Yards, Gillette, WY, every Thurs. till 2:00pm
  Randy Hayden, 30-660-1100 or Justin Tupper, 605-680-0259
Broadus Yards, Broadus, MT, every Thurs. 2pm to 5pm
  Tyler Escott, 406-421-5579 or Justin Tupper, 605-680-0259

Receiving Stations

221 N. Main St.
Gordon, NE 69343
Fax: 308-282-0709

308-282-2100, or
800-383-2442
Cell: 308-207-5709

WaltonCasey@hotmail.com
www.CARQUEST.com

HOURS:
M-F   6:30- 5:00
SAT   6:30-12:00

Tires & Bulk Oil
Auto, Truck, & Tractor parts

Casey Walton
Owner

Don & Mary
Vannata

Serving Only 
Certified Angus Beef

Lunch: M-F, 11-2
Dinner: Th.-Sat., 5-9

The Best Little Steakhouse in the West
119 N. Main St.   Hay Springs, NE

308-638-4580

You can be assured that “Certified Angus Beef” is “U.S. Beef”

FOR SALE

40-F
OOT S

TIC
KS  (P

IP
E)  

$50 E
ACH or $

1.25 per F
OOT

Call

(308)360-2127

You gotta be

real fast

when you’re

painting ducks.
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SALE SCHEDULE

MONDAY, JAN. 11 - SPECIAL FEEDER CATTLE & WEIGH UP SALE
                            2000 Fancy Reputation Calves; more cattle expected by sale time
                            Weigh up Cattle 11:00 a.m.,mt     Feeders 12:30 p.m.,mt

MONDAY, JAN. 18 – SPECIAL WEIGH UP SALE    11:00 a.m.,mt

MONDAY, JAN. 25 – SPECIAL BRED COW & WEIGH UP SALE

MONDAY, FEB. 1 – SPECIAL FEEDER CATTLE SALE

Special Monday Cattle Sales Live on www.cattleusa.com

Give us a call 605-685-6716 and we will be happy to visit with you about your 
marketing needs.

www.martinlivestock.com/

MARTIN LIVESTOCK AUCTIONMARTIN LIVESTOCK AUCTION
Located on Highway 18 in south-central South Dakota, 

and established in 1954.
Martin Livestock sells quality Western South Dakota 

and Western Nebraska livestock to
customers throughout the Midwest.  

Martin Livestock also has a full-service restaurant in the salebarn.

HISTORYIS WRITTEN BY THE VICTOR
THE BARNES REVIEW brings you the 

rest of the story without propaganda
Subscribe now.

The Barnes Review
PO Box 15877

Washington, D.C. 20003

www.BarnesReview..com

Commercial
Advertising
salesman
wanted

Apply at
The Stampede
308-282-0155

Ween Calves On 

20% Protein Natural High Attitude 

Western Alfalfa PELLETS

With minerals and vitamins added

Bulk truck loads for $280 ton or for 

50% of the price of cake

call Butch 308-360-2127 or 

Terry 308-360-2109

WELDERS!

FENCE FIXERS!

HELPERS!

YOU NAME IT!

NEBRASKA BEEF NEEDS YOU.

NOW HIRING!NOW HIRING!

CALL BUTCH AT 308-360-2127

GORDON, NEBRASKA
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Crawford Livestock Market, L.L.C.
SPECIAL FEEDER SALE

FRIDAY, JANUARY 8, 2016
EXPECTING-5,000-5,500 HEAD

SALE TIME: Weighups  9:00 mt     Feeders  11:00 mt
CAN VIEW -  BID  BUY  ON  at Crawford Livestock Market (must pre-register)

Early consignments include: Keri & Kathi Votruba 450  Char-X Strs & Hfrs 700-775#
Jim & Maureen Skavdahl  325  Blk Strs 750-800#
Bill & Joan Bolln 300  Blk Strs 600-700#
Putnam Ranch Inc. 200  Blk & Bwf Strs 575-675#
Gil Nitsch 200  Blk (140) Strs  (60) Hfrs 500-700#
Hunter Cattle Co 200  Blk, Red & Char-X Strs & Hfrs 600-700#
Geiser Ranch 200  Blk & Bwf Hfrs 500-600#
Denton Ranch 200  Blk Strs 500-650#
Niobrara Ranch LLC 160  Blk Strs 725-775#
Kreman Ranch 150  Blk Strs & Hfrs 450-525#
Dillon & Jeremiah Whitcher 150  Blk (115 Hfrs (35) Strs 500-650#
Mike & Carri Manion 150  Blk, few Red Strs &Hfrs 625-675#
E.J. Frink 125  Blk, few Red Strs & Hfrs 500-550#
Joe & Dee Stricker 125  Blk & Bwf Strs & Hfrs 600-700
Prosser Cattle Co 120  Blk Strs & Hfrs 450-550#
Littrel Cattle Co 120  Blk Hfrs B.V. 600-650#
Tom & Brenda Schnose 110  Blk Strs & Hfrs 600-700#
Tubbs Land & Cattle 100  Blk Strs & Hfrs 500-600#
Lewin Ranch 100  Blk Hfrs 600-650#
H Quarter Circle 100  Blk & Bwf Strs & Hfrs 575-700#
Doug & Sally Henderson 100  Blk &Bwf Hfrs 575-600#
Gray's Angus 100  Blk Strs, few Hfrs 450-550#
Bryan & Karen Kriz   90  Blk, few Red Strs & Hfrs 550-675#
Curt & Casey Bach   87  Blk (70) Strs (17) Hfrs 550-600#
Porkchop Mracek   80  Blk Strs & Hfrs B.V. 700-750#
Randy Schommer   80  Blk Hfrs B.V. 600-650#
Merle & Darla Semmler   80  Blk & Red Strs & Hfrs 750-800#
Stearns & Stearns   80  Blk Strs & Hfrs 500-600#
Dyesville Angus & Bart & Wanda Dye 75  Blk Hfrs B.V., few Strs 600-650#
Marx Land & Livestock   75  Blk Hfrs B.V. 650-700#
Trussell Ranch   65  Blk Strs & Hfrs 650-700#
Shawn Fugier   65  Blk & Bwf Strs 600-650#
Krista Evans   65  Red Strs & Hfrs 500-600#
Travis Nitsch     65  Blk Strs 750-800#
Trent Ranch   60  Blk Hfrs B.V. 600-650#
Jack & Jeauleen Frost   60  Blk Strs 700-750#
Al & Connie Rasmussen   60  Blk & Char-X Strs & Hfrs 750-800#
Blaine & Karen Morgan   55  Blk Hfrs B.V. 625-650#
Thomas Farms   52  Blk Strs & Hfrs 625-675#
Dave Moore   50  Blk Hfrs B.V. 575-625#
Jim, Sandy & Riley Abbott   50  Blk Hfrs B.V. 600-650#
Manion & King   50  Blk Strs & Hfrs 625-675#
Lonnie Starke   45  Blk Strs 550-600#
Mike & Linda Feddersen   45  Blk Hfrs B.V. 650-700#
Jim & Peggy Fox   45  Blk (36) Hfrs (9) Strs 600-625#
Bob & Sharon Rickenbach   45  Blk Strs 750-800#
Tidyman & Carr   45  Blk & Red Strs 550-650#
Carla Knapp   40  Blk Hfrs B.V. 550-650#
John & Tiffany Thurston   40  Blk Strs 550-575#
Dane Schrack   40  Blk Strs & Hfrs 600-650#
Lloyd & Micki Votruba   35  Red Strs & Hfrs 600-650#
Ronald Clark   35  Blk Strs & Hfrs 600-700#
Eric & Curt Nixon   35  Red, few Blk Hfrs B.V. 650-700#
Gary & Sharon Romey   35  Blk & Bwf Hfrs 575-625#
Plus many consignments of 30 head or less! 

This is a powerful offering of local calves, nearly all are weaned with shots plus boosters. You'll definitely like the quality. Please call for more information.

    UPCOMING SALE SCHEDULE
Friday, January 15  Special Bred Cow & Bred Heifer Sale
Friday, January 22  Regular Cattle & Special Feeder Sale 

Friday, January 29  Regular Cattle Sale 

FOR MORE INFORMATION ON THESE SALES CALL:
OFFICE  308-665-2220       TOLL FREE  1-866-665-2220

JACK HUNTER:  CELL: 308-430-9108 -----REX MICHEEL: CELL: 308-430-0552     
YARD FOREMAN: RICH ROBERTSON: CELL: 307-340-1165     

                                                                               w                          e-mail: clm@crawfordlivestock.com

www.cattleusa.com

ww.crawfordlivestock.com
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If you’re wondering why the USA is declining
-here are the domestic enemies’ rules:

Learn these rules, then watch your public officials.
What they do will tell you more than what they say.

The upshot is that the organization will expend enormous 
time and energy, creating in its own collective mind the 
direst of conclusions. The possibilities can easily poison the 
mind and result in demoralization.)
* RULE 10: “If you push a negative hard enough, it will 
push through and become a positive.” Violence from the 
other side can win the public to your side because the public 
sympathizes with the underdog. (Unions used this tactic. 
Peaceful [albeit loud] demonstrations during the heyday of 
unions in the early to mid-20th Century incurred 
management’s wrath, often in the form of violence that 
eventually brought public sympathy to their side.)
* RULE 11: “The price of a successful attack is a 
constructive alternative.” Never let the enemy score points 
because you’re caught without a solution to the problem. 
(Old saw: If youare not part of the solution, you’re part of 
the problem. Activist organizations have an agenda, and 
their strategy is to hold a place at the table, to be given a 
forum to wield their power. So, they have to have a 
compromise solution.)
* RULE 12: Pick the target, freeze it, personalize it, and 
polarize it.” Cut off the support network and isolate the 
target from sympathy. Go after people and not institutions; 
people hurt faster than institutions. (This is cruel, but very 
effective. Direct, personalized criticism and ridicule 
works.)

commitments, they can continue to chip away at the 
damage.)
* RULE 5: “Ridicule is man’s most potent weapon.” There 
is no defense. It’s irrational. It’s infuriating. It also works as 
a key pressure point to force the enemy into concessions. 
(Pretty crude, rude and mean, huh? They want to create 
anger and fear.)
* RULE 6: “A good tactic is one your people enjoy.” They’ll 
keep doing it without urging and come back to do more. 
They’re doing their thing, and will even suggest better ones. 
(Radical activists, in this sense, are no different than any 
other human being. We all avoid “un-fun” activities, but we 
revel at and enjoy the ones that work and bring results.)
* RULE 7: “A tactic that drags on too long becomes a drag.” 
Don’t become old news. (Even radical activists get bored. 
So to keep them excited and involved, organizers are 
constantly coming up with new tactics.)
* RULE 8: “Keep the pressure on. Never let up.” Keep 
trying new things to keep the opposition off balance. As the 
opposition masters one approach, hit them from the flank 
with something new. (Attack, attack, attack from all sides, 
never giving the reeling organization a chance to rest, 
regroup, recover and re-strategize.)
* RULE 9: “The threat is usually more terrifying than the 
thing itself.” Imagination and ego can dream up many more 
consequences than any activist. (Perception is reality. Large 
organizations always prepare a worst-case scenario, 
something that may be furthest from the activists’ minds.  

Saul Alinsky’s 
12 Rules for Radicals

* RULE 1: “Power is not only what you have, but what the 
enemy thinks you have.” Power is derived from 2 main 
sources – money and people. “Have-Nots” must build 
power from flesh and blood. (These are two things of which 
there is a plentiful supply. Government and corporations 
always have a difficult time appealing to people, and usually 
do so almost exclusively with economic arguments.)
* RULE 2: “Never go outside the expertise of your people.” 
It results in confusion, fear and retreat. Feeling secure adds 
to the backbone of anyone. (Organizations under attack 
wonder why radicals don’t address the “real” issues. This is 
why. They avoid things with which they have no 
knowledge.)
* RULE 3: “Whenever possible, go outside the expertise of 
the enemy.” Look for ways to increase insecurity, anxiety 
and uncertainty. (This happens all the time. Watch how 
many organizations under attack are blind-sided by 
seemingly irrelevant arguments that they are then forced to 
address.)
* RULE 4: “Make the enemy live up to its own book of 
rules.” If the rule is that every letter gets a reply, send 30,000 
letters. You can kill them with this because no one can 
possibly obey all of their own rules. (This is a serious rule. 
The besieged entity’s very credibility and reputation is at 
stake, because if activists catch it lying or not living up to its 

QUIPS
“As soon as government management begins it 
upsets the natural equilibrium of industrial 
relations, and each interference only requires 
further bureaucratic control until the end is the 
tyranny of the totalitarian state”  Adam Smith 
(1776)

“There is far more danger in public than in private 
monopoly, for when Government goes into 
business it can always shift its losses to the 
taxpayers.  Government never makes ends meet--
and that is the first requisite of business.”  Thomas 
A. Edison

“The war for freedom will never really be won 
because the price of freedom is constant vigilance 
over ourselves and over our Government.”  
Eleanor Roosevelt

“The men who start out with the notion that the 
world owes them a living generally find that the 
world pays its debt in the penitentiary or the 
poorhouse.”  W. G. Sumner

“Government means politics, and interference by 
government carries with it always the implication 
of coercion.  We may accept the expanding power 
of bureaucrats so long as we bask in their friendly 
smile.  But it is a dangerous temptation.  Today 
politics may be our friend and tomorrow we may 
be its victims.”  Owen D. Young

“All good government must begin in the home.  It 
is useless to make good laws for bad people.  
Public sentiment is more than law.”  H. R. Hawes

“There is a kind of dictatorship that can come 
about through a creeping paralysis of thought, 
readiness to accept paternalistic measures by 
government, and along with those measures 
comes a surrender of our own responsibilities and 
therefore a surrender of our own thought over our 
own lives and our own right to exercise the vote.  
The free system gives the right to every citizen to 
do something for himself.  Because he has the 
right the opportunity is always there.”  Dwight D. 
Eisenhower.

“The law does not concern itself with trifles.”
Common Law Maxim

COW WEIGH-UP SALES
BOUNCE SLIGHTLY BACK 
AT MARTIN AND GORDON

There were good weigh-up sales at Gordon and 
Martin on January 4th and 5th.  Each sale had at least 
200 weigh-ups.  Market was about $3 higher than 
before Christmas, but it was no runaway.  The top 
cows at Gordon and Martin brought $70 to $73, and 
the bulls almost broke the $100, topping out at $98.75.  
Even the full cows all brought $68 or higher.  It seemed 
American Foods was out of cows on Monday after the 
holidays, since all the sale barns were closed during 
the Christmas and New Year holidays.  It appears the 
American Food buyer had orders to buy a load hell or 
high water at Martin on Monday after New Years.

Your publisher shipped over 30 loads of cows, bulls 
and fats during the holidays.  The feedlot has a little 
room, and I am thinking of stalking it back-up.  I do 
think this cow market has bottomed out.  It is at a ten 
year low, and I don’t see how it could get much lower.  
However, it is not going to be a runaway.

I wonder how the beef check-off is going to justify 
the low cattle prices after spending all of the 
cattleman’s advertising dollars?

Rudy Butch Stanko
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www.gordonlivestock.com

CATTLE SALES EVERY TUESDAY

UPCOMING SALES

HORSE SALES & BULL SALES AS ADVERTISED
SEE HORSE SALE LINK/BULL SALE LINK

DICK MINOR (308)360-0427 OWNER
OFFICE MANAGER:  LINDA HEESACKER (308) 282-1171

FIELD REP: JUDD HOOS (308) 360-3556 - NICK CUMMINGS JR (605) 685-3658
YARD MANAGER:  MARK FRANKLIN (308) 360-2252
HORSE SALES:  LINK THOMPSON (308) 282-9998

 

VIEW SALES ONLINE:  www.dvauction.com

JANUARY 12TH - REGULAR CATTLE SALE
SPECIAL FEEDER SALE

JANUARY 19TH – REGULAR CATTLE SALE

JANUARY 26TH – REGULAR CATTLE SALE

THURSDAY – JANUARY 28TH – MARCY CATTLE 
COMPANY   - 55TH ANNUAL ANGUS BULL SALE

SHAWN COMBS

Future
World Champion Auctioneer
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